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New player in the Queensland real estate market launches 
with commission deal 

 
A new player in the Queensland real estate market has launched with an enticing deal, 

offering vendors 50 per cent off the lowest commission quoted. 

After launching in Brisbane, Guardian Group is now opening regional offices. The one stop 
shop for real estate and financial services offers those buying or selling a home tips on 
insurance, estate planning, finance, asset protection and management – and can search for 
lost super.  
 
Founder Gawad Nabi said the idea for Guardian Group came from his shock at the lack of 
service in the real estate industry, which he experienced when buying properties for his own 
portfolio. 
 
Mr Nabi said his company differentiates from traditional real estate agents who operate 
with a transactional mentality for a once-off service.   
 
“We noticed a lack of service in the real estate industry – and that just didn’t make sense 
when buying or selling a property is one of the biggest life decisions a person can make,” he 
said. 
 
“We’re not just the latest real estate agent on the block – there is no other company in 
Queensland that offers what we do.  
 
“Our team is focused on a ‘life’ solution, encompassing a genuine interest in the betterment 
of a client’s true goal – not just getting someone’s money for one deal and showing them 
the door. 
 
“To prove it, we’re giving back by offering our clients 50 per cent off their lowest 
commission quote.” 
 
Nabi’s record in business speaks volumes – he started his first business at age six buying and 
selling potatoes and has just sold 75 per cent of his most recent corporate venture, 
Guardian Insurance Advisers, for $8 million to members of the industry elite. 
 
More information on Guardian Group can be found on the company’s website.  
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